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Chicago WLB has allowed pay 
increases for foundry workers to 
help break bottleneck. 


* * * 


American Legion last week con- 
ferred on Henry Ford its Distin- 
guished Service Medal. Henry 
Ford II, who addressed the Le- 
gion’s Chicago convention, received 
the medal on behalf of his 
grandfather. 

* * 

American Assn. of State High- 
way Officials reports a total of 
2,980,823 miles of roads in the 
United States on Jan. 1, 1944. Of 
this total, 442,543 miles are classed 
as improved roads and 480,352 
miles are on state highway systems. 

*s * * 


Mixed Reaction 

While early reaction was 
mixed, the industry’s general 
sales managers will hold a meet- 
ing Oct. 6 to discuss NADA’s 
12-point program on_ factory- 
dealer relations. 

The idea of dealer-factory con- 
ferences met considerable oppost- 
tion among sales chiefs a year 
ago, but may receive different 
treatment this time. 

s* * * 


To the Front 

Group of Washington  corre- 
spondents will visit Detroit auto- 
motive plants Sept. 28-29 to get 
first-hand glimpse of industry’s 
problems. Will have press session 
Sept. 28 with such auto executives 
as Chrysler's K. T. Keller, Henry 
Ford II, GM’s C. E. Wilson, Pack- 
ard’s Alvan Macauley and C. C. 
Carlton. Correspondents will be 
guests of Automotive Council for 
War Production. 

* * * 


Rebuilding Europe 
Preassembled houses may play a 
part in the rebuilding of war-torn 
Europe, according to Goodyear’s 
Wingfoot Homes subsidiary. 
Joseph C. Thomas, Wingfoot’s 
vice-president, says that sufficient 
homes to house a village could be 
shipped in knock-down form on 
one liberty ship. When the village 
was rebuilt with permanent homes, 
the factory-built houses could be 


moved on to the next village. 
* * * 


Goodby, Bureaus! 

President Roosevelt last week 
started the machinery rolling to 
liquidate the government’s war 
agencies. In a letter to Budget 
Director Harold D. Smith, the 
chief executive asked that U. S. 
activities be surveyed toward an 
impending reduction in government 
personnel and functions to a 
peacetime basis. 

The government now employs 
about 3,000,000 workers. Senator 
Byrd, of Virginia, estimated that 
300,000 of these could be released 
when Germany collapses. 

* * * 


On Rubber 
General Tire’s Wm. O'Neil, de- 


% tailing his company’s new rubber 


process to automotive men in 
Detroit last week, declared that 
it would be necessary to set up 
the apparatus in the rubber- 
producing countries if the process 
were to be used on natural rubber. 

The new process, which provides 
for the mixing of carbon black 
with synthetic rubber during the 
latex stage and thereby reducing 
milling time 35 percent, is adapt- 
able to natural rubber, O'Neil 
pointed out, but would require 
mixing on the plantations before 
the crude is solidified for shipment. 
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-| Sparks | NADA Parley to Feature Service Show 


DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotives News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUToMoTivE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 


$4 Per Year, 15¢ Per Copy 


Convention Set for Jan. 29-31 in Chicago; New Surplus Property Act, 
Setting Up New Procedures, Worries Automobile Dealers; 
Parts Supply Shows Decided Improvement 


Next annual convention of National 
Automobile Dealers Assn., to be held 
Jan. 29-31 in Hotel Stevens, Chicago, 
will probably feature a special serv- 
ice show, consisting of exhibits of 
equipment, accessories and devices, it was learned last 
week. In the official announcement, Ray Chamberlain, 
executive vice-president of NADA, said the forthcoming 
meeting will be “the most largely attended gathering of 
dealers and other members of the automotive industry 
ever witnessed.” 

“In all probability the war in Europe will be over by 
that time and our industry will be looking down a broad, 
new and somewhat strange highway,” he declared. “There 
will be tremendous problems facing us in these immediate 
postwar days. Dealers will be confronted with increased 
competition, and it will be of a more aggressive type than 
in the past. Service departments will have to be made 
more efficient. This will call for the installation of much 
new and improved equipment, better trained personnel, 
more alert salesmanship and, in fact, a deeper understand- 
ing of the meaning of the word ‘service.’ ”’ 

x kk 

Congress finally has passed a surplus 
property bill and as this issue of 
AUTOMOTIVE NEWS goes to press, it 
is before the President for signature. 
The bill is long and wordy and de- 
signed especially to appeal to veterans, farmers and small 
business men. A three-man board will direct the disposal 
of surplus and pretty much set the sales policies. This 
liberal attitude toward the board can make for either good 
or bad results. The President will appoint members of 
the board and the Senate will confirm them. 


Whether under the bill the situation of automobile 
dealers will be greatly changed, will depend on the board 
and its attitude. A measure of protection is thrown 
around business men by a provision which states that an 
objective of congress is to channel goods through estab- 
lished business, but the provision also says that this sort 
of cooperation with established enterprises must not 
interfere with starting new businesses. The principles that 
goods should be sold through established channels was 
strongly urged by NADA and other business organizations 
and was made mandatory in the original House bill. Rep. 
Charles Halleck of Indiana, led the fight for this strong 
amendment and had firm support of Democrats and Re- 
publicans. In conference, the conferees greatly weakened 
every House amendment, in fact, the Senate, where the 
new dealers are strongest pretty much wrote the final 
draft. The conferees eliminated every provision which 
would have compelled the Administration to put trained 
business men in charge of sales. 

The bill also contains a modified amendment concerning 
disposal of government machinery and material in plants. 
The auto industry had proposed that the government 

(Continued on Page 2, Col. 2) 


NADA Convention 
Will Feature 
Service Show 


Surplus Property 
Bill Is Passed 
By Congress 


News in Brief 


Highest Discounts? 

NEW YORK.—H. C. Doss, 
general sales manager of Nash, 
told press interviewers here last 
week that Nash would give its 
dealers postwar discounts 
“larger than prewar and, as far 
as we know, second to none in 
the industry.” He declined to 
disclose the exact figures. Doss 
said Nash’s postwar plan will 
“provide more cars for fewer 
dealers” with the idea of 
strengthening its outlets for the 
long pull. 


One More Step 

DETROIT.—Engineering serv- 
ice companies here may assign 
planning engineers and techni- 
cians to planning resumption of 
civilian production as long as 
such assignments do not inter- 
fere with war work, it was de- 
cided Wednesday at a meeting 
called by the War Manpower 
Commission. Of the 6,000 engi- 
neers involved, about 50 percent 
are expected to be free soon for 
planning work. Automotive and 
other companies may hire from 
this surplus. 


Blanket Clearance Held 


Reconversion Must 


NEW YORK.—“The only way I know of that will prevent a 
further lengthening of the reconversion unemployment period is 
the immediate issuance by the Director of War Mobilization of a 
directive rescinding and revoking all existing rules and regulations 
which interfere with planning and preparatory reconversion work 
where that work. does not interfere with urgent war production 
programs,” George Romney, managing director of the Automotive 
Council for War Production, told the National Industrial Con- 
ference Board here Thursday. 


“This would place all preparatory lead-time activities ahead of 
all other work except war work of highest urgency. It must be 
thorough in its coverage, because the machine-tool industry, the 
tool-and-die industry and each of the thousands of suppliers have 
inescapable lead-time factors.” 


*- * * 


Romney asserted that before there can be any go-day in 
reconversion to new-car production, there must be a lead-time 
period of perhaps six months, and this most vital part of the 
time schedule has been completely neglected and kicked around 
by the theoretical and political planners. 


“The fact is,’ Romney said, “that failure of the government 
up to now to authorize preparatory activities for partial reconver- 
sion suggested by the automotive industry beginning a year ago has 
already lengthened the period of unemployment that will occur 
during the partial reconversion period if the war in Europe ends 
before December. All-out action this moment would not make 
up that lost time.” 


Lead time, Romney said, involves experimental engineering 
work, testing and specification writing; design and building of 
essential tools and dies not now available; design and building of 
essential machinery and equipment principally to replace machin- 
ery and equipment sold to others or damaged by the elements; 
materials procurement and placing orders so suppliers can get 
ready to make purchased parts and assemblies. 


After the lead period comes go-day, when the companies start 
putting plants in order, clearing out government machines and 
inventory and moving in automotive machines. This may take 
about three months. 


Then the companies should be ready to start the assembly of 
a few automobiles. The period between the commencement of 
car assembly and attainment of volume production varies from 
two to three months. 


* * * 


Despite optimistic and misleading reports on preparations, 
Romney gave this record on steps still to be taken: 


Blanket clearance on lead-time activities. While WPB gave 

formal approval last week for Ford, General Motors and 
Chrysler to each spend up to $25,000 a month for materials and 
labor on experimental work, there are still many lead-time prob- 
lems, including those of the suppliers. As for machine tools, the 
industry has been allowed to place orders, but the orders are 
unrated and the machine-tool builders are not in position to 
work on unrated orders at this time. 


Plant clearance. The facts are that the people who must 

make the policies, not administer the program, are still 
perfecting the policies to be followed in actually doing this single 
part of the reconversion job. 


Two realistic recommendations have been made by industry. 
The first is that government representatives be trained and 
assigned to check and approve inventory lists as they are being 
prepared by war contractors, so that the two jobs would be 
done simultaneously and inventory items removed from plants 
without any further checking, paper work and other delays. The 
second is that government agencies determine in advance of 
a exact disposition of war production equipment and 
materials. 


(Under a plan announced Thursday, Metals Reserve Co., an RFC 
subsidiary, would arrange agency contracts with established ware- 
housing distributors for the disposal of surplus aircraft materials. 
Distributing agencies must determine whether the material would 
be sold as scrap, stored or sold to commercial aircraft companies.) 


3 A single standard of specifications for packaging and storing 
machine tools the government wants. 


4 Government agents must be given and take responsibility for 
7 classifying a great mass of useless items as scrap so they 
will not clog the plant clearance or storage machinery. 
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Unpublicized Surplus Sales Hit... 


N.Y. Dealers Demand 
Repeal of MPR 540 


SYRACUSE, N. Y.—Repeal of 
OPA regulation governing used-car 
ceiling prices was urged in a 
resolution adopted Friday at the 
closing session of a two-day meet- 
ing of the New York State Auto- 
mobile Dealers Assn. in Hotel 
Syracuse. 

The resolution stated that ceil- 
ing price regulation fails in its 
purpose because of the inability 
of OPA to enforce its rules; 
that, as a result, the public is be- 
ing gouged now in the prevalent 
black market more than it would 
be in open selling, and that the 
legitimate dealers will be unable 
to survive unless adecuste steps 
are taken by Washington. 


Charles D. Henderson of Albany, 


distribution of automotive  sur- 
pluses, asking that the government 
offer for sale only such vehicles 
and equipment as dealers can pur- 
chase; that bidding be restricted 
to bona fide dealers, and unpub- 
licized sales, such are now con- 
ducted at Army centers, be dis- 
continued. 


Still another resolution asks for 
the repeal of the present system 
of limiting gasoline to automobile 
dealers, particularly those requir- 
ing the fuel for their service de- 
partments. 


Appeals were sent to United 
States Senator James M. Mead, as 
a member of the Senate’s com- 
mittee on small business, asking 
for his support in an effort to re- 


manager of the association, said) lieve the situation which, it was 


the proof of black-market activi- | 


ties was submitted by directors 
from all sections of the state—evi- 
dence that has been submitted to 
district OPA officers without re- 
sult. 


Another 


Dealers of Canada 
Hold National 
Parley This Week 


MONTREAL.— More than 500 
Canadian automobile dealers will 
meet here this week at the third 
annual conference of the Federa- 
tion of Automobile Dealer Assns. of 
Canada. Problems connected with 
the distribution of postwar cars, 
disposal of surplus military vehi- 
cles and other matters resulting 
from wartime restrictions and con- 
trols will be discussed. 


The conference, to be held at 
the Mount Royal Hotel, will be 
under the general chairmanship of 
C. Douglas Taylor, Chevrolet Mo- 
tor Sales Co., Montreal. General 
sessions Opening on Sept. 27 will 
be preceded by directors’ meetings 
and special committee meetings on 
Tuesday. The conference will end 
Thursday. 

The conference is regarded as 
the most important in the three- 
year history of the _ federation. 
During the past three years the 
federation has co-operated with 
the government in planning and 
carrying through necessary war- 
time measures and the organiza- 
tion is now prepared to provide 
the necessary assistance and guid- 
ance to the dealer industry in re- 
storing normal conditions in the 
automobile distribution business. 


Conference officials include Paul 
des Chatelets, Genereux Motor Co., 
chairman of the finance committee; 
David Amore, Chevrolet Motor 
Sales Co., Montreal, registration 
and reservation chairman; P. O. 
Messier, Modern Motor Sales, 
chairman of the reception com- 
mittee; L. W. Latimer, chairman 
of meeting arrangements; E. A. 
Everson, Mid-Town Motors, chair- 
man publicity committee; Rene B. 
Perrault, Cumming-Perrault, Ltd., 
chairman head table committee; 
John Dixon, GMC Truck retail 
branch, chairman dinner dance 
committee; G. O. Clermont, Cler- 
mont Motor, Ltd., chairman sports 
committee, Florian Leduc, Leduc 
Automobile Ltd., chairman ladies’ 
entertainment committee. 


Burgdorf Gets 
N. C. Ford Post 


CHARLOTTE, N. C.—C. R. 
‘Beacham, Ford regional manager, 
announced last week appointment 
of C. A. Burgdorf as manager of 
the Charlotte branch. 


Burgdorf has been serving as 
assistant manager of the branch 
since April, 1939. He joined Ford 
at St. Louis in 1923 and since that 
time has served in various sales 
and service capacities at New 
Orleans, Long Beach, and Houston. 


On Sheffield Grinder 


Sheffield Corp. has_recentl 
lished a booklet about the 
Micra-form Grinder. Copies, which are 
free, may be obtained by writing the 
corporation, Dayton 1, O. 


resolution dealt with 


ub- 
heffield 


declared, may force automobile 
dealers in New York state “to cur- 
tail their ecrvice operations to 
possibly four days a wevk.” 


In a letter to Senator Mead, P. 
J. Kaufmann, of Mt. Vernon, presi- 
dent of the state association, said, 
among other things: 


“The automobile dealers have 
been able to stay in business 
through the sales of the new 
cars they had left, the sale of 
used cars and their service busi- 
ness. They now find that the first 
two phases of their business are 
practically non-existent. 


“The formula for obtaining gas- 
oline, as set up by the OPA, does 
not permit dealers enough gasoline 
to carry on their service business. 
This formula is based on the num- 
ber of new and used cars sold, 
with little or no_ consideration 
given to service operations. Previ- 
ously they were able to conduct 
their service work with the amount 
of gasoline allowed them on sales.” 

The New York state legislature 
will be asked at its next session 
to pass a bill requiring that all 
automobile dealers be registered as 
a protection to the public against 
fraudulent practices. 


Going and Gone! 


70 Used Planes on Block 
In Mich. Auction 


LAPEER, Mich.—Approximately 
500 air enthusiasts attended Michi- 
gan’s first public auction of used 
airplanes last week at the Lapeer 
Airport, Inc. 

Seventy trainer and small pas- 
senger planes, 60 percent of which 
were Army ships, were on the 
block. Eddie Meyer, Detroit auc- 
tioneer and used-car dealer, called 
planes ranging from $525 to $3,000. 

Used autos and planes were ac- 
ceptable as_ trade-ins, although 
most bidders provided ready cash. 
The auctions will be held monthly 
at Lapeer, Meyer said. 

Meyer announced last week the 
opening of a “used-plane” lot in 
conjunction with his Detroit used- 
car lot. Three craft have already 
been sold in a _ business which 
Meyer claims is the only kind of 
its type in the United States. 


Surplus Bill Passed 


(Continued from Page 1) 


make an actual advance determination of item by item 
disposal in a plant before a contract is terminated. The 
reworded amendment provides that the military shall 
classify by types the materials to be retained or scrapped. 
x k * 
A decided improvement in the auto- 
motive parts situation during recent 
months is indicated by a recent sur- 
vey of key automobile dealers in all 
sections of the country by the Na- 
tional Automobile Dealers Assn. 
that as of Aug. 1 inventories of parts were 10.7 percent 
greater than on Apr. 1, while sales during the same period 
The figures show that inven- 
tories of late have been increasing about twice as fast as 
This is in decided contrast with conditions revealed 
in a survey made by NADA, covering the period from 
Jan. 1, 1943 to Apr. 1, 1944 when sales increased almost 
three times as rapidly as inventories. 
sales gained 45.1 percent while inventories were up only | Ford Motor Co. 


Dealers Report 
Parts Supplies 
Ahead of Demand 


increased only 5.4 percent. 


sales. 


15.5 percent. 


Columbus Used-Car Dealer 
Denied Warranty Right 


COLUMBUS, O—A Columbus used-car dealer last week was 
denied the right to sell used cars on a guaranteed basis, marking 
what is believed to be the first regional OPA action of its kind 
since ceilings went into effect. 

Effect of the revocation is to confine the dealer to sales of 
“as is” cars. 

The revocation came after disclosure to OPA officials by the 
garage proprietor who had contracted to do his repair work, that 
the dealer had asked the garage to submit to customers bills for 
repairs to guaranteed used cars in twice their actual amount. 

Such an arrangement, Paul T. Key, district price attorney said, 
would free the dealer of his share of repair costs, and would 
shift the entire cost to the buyer. 

Under OPA regulations, a car sold on a “warranty” or guar- 
anteed basis, must be in good operating condition, but if defects 
occur within $0 days of the sale or after it has been driven 1,000 
miles, whichever occurs first, the cost of repairs must be shared 
equally by the dealer and the purchaser. 

The garage owner, in notifying the OPA of the dealer’s attempted 
evasion of the law, said the firm had “asked us to double our 
price for labor and material. This we absolutely refused to do.” 

While “the great majority of dealers are complying 100 percent 
with ceiling price regulations,” a “few persist” in violations, Key said. 


Wary of Postwar ’42 


Survey Shows Only 32% of Buyers 
Want Modified 1942 Model 


NEW YORK.—Although the 
auto tops by far all other prod- 
ucts on the public’s postwar 
buying list, the public is cautious 
about buying a postwar 1942 
model, according to a Crowell- 
Collier survey involving inter- 
views with 3,078 car owners and 
568 who did not own cars. In 
the first group, 2,343 were men 
and 735 women; in the second, 
280 were men and 288 women. 


Only 32 percent want to buy 
a@ modified 1942 model, 16 per- 
cent are undecided and 52 per- 
cent say they would rather wait 
for coming changes. 


Most owners expect moderate 
changes, chiefly in design, in the 
first cars, and radical changes a 
year or two after the war. 

Those who gave reasons for 
not wanting to buy immediately 
were divided into low-price car 
owners and medium and high- 
price owners. Nineteen percent 
in the first group and 23 in the 


second said their present cars 
were good enough; 18 percent in 
the first and 18 in the second 
said the 1942 models will soon 
be obsolete. 

Other highlights of the survey 
included these: 


1. Three times as many fami- 
lies want a new car as want a 
new home, the next highest 
choice. 


2. Economy of operation is the 
most appreciated feature of pres- 
ent low-priced cars. In higher- 
priced cars, riding comfort and 
performance rate highest. 


3. Increased driving by women 
has tended to make women’s 
views on automobiles coincide 
more closely with men’s. 


4. Of the low-priced car own- 
ers, 62 percent would re-purchase 
the same make they now own, 
while 66 percent would in the 
higher-priced cars. 

5. About half the car owners 
find no fault with present cars 
in spite of long usage. 


6. An unexpectedly large per- 
centage (53) say they will pay 
cash when they buy. 

7. Most prospective car buyers 
expect to pay a higher price for 
postwar cars. 

8. Air conditioning and fluid or 
hydramatic drive are most 
sought after features by those 
who do not have them now. 


B3, C3 Coupons 
Expire Sept. 30 


WASHINGTON. —B-3 and C-3 
gasoline ration coupons will be in- 
valid for motorists after Sept. 30, 
the Office of Price Administration 
announced last week. 

At the same time T coupons 
marked “3rd qtr.” will expire for 
commercial motor vehicle opera- 
tors. Filling station operators will 
have 10 days, or through Oct. 10, 
to turn them in to their supplier 
for gasoline or exchange them at 
their local War Price and Ration- 
ing Board for ration checks. Dis- 
tributors have until Oct. 20 to de- 
posit these coupons in their ration 
bank accounts. 

However, holders of invalidated 
B-3 and C-3 coupons which were 
issued for use beyond Sept. 30 may 
exchange them for valid coupons 
at their local board. 


Ford Estate Pays 
$3,000,000 Tax 


DETROIT.—In accord with the 
Michigan state inheritance tax, 
Clifford B. Longley, attorney for 
the Edsel B. Ford estate, Thursday 
deposited a check for $3,000,000 in 
partial determination with the 
Macomb County treasurer. 

The $3,000,000 check, it was ex- 
plained, was based on a partial ac- 
counting of family bequests and the 
final amount will depend on the 
final determination of the value of 
stock in the 


Most Buyers to Wait, 


Worcester Poll Shows 

WORCESTER, Mass.—Of the 
families here who intend to buy 
automobiles after the war, 24.2 
percent said they would buy 
the last model while 75.8 percent 
said they would wait for im- 
portant improvements, accord- 
ing to a survey conducted for 
the Worcester Telegram- 
Gazette. 

Twenty percent of the 3,014 
families interviewed said they 
intend to buy an automobile 
within two years after the war; 
18 percent as their first car and 
7.2 percent to replace present 
car. This finding should be used 
cautiously, the Telegram-Gazette 
pointed out, since the answers 
were given by women, who give 
a much higher vote to house- 
hold appliances than to automo- 
biles. 


This survey revealed 


During the period 


estate. 
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Mobile Fortress 
Being Built 
By Chevrolet 


DETROIT.—A formidable mobile 
weapon used effectively in spear- 
heading recent spectacular United 
Nations’ advances in the Europea 
theater of war, and a _ closely 
guarded military secret since early, 
in 1941, was announced here lasé 
week by M. E. Coyle, vice- 
president of General Motors Corp. 
and general manager of the Chev 
rolet division, sole producer of the 
vehicle in the United States. 


Designed by Chevrolet engineers” 


from general specifications pro- 
vided by the Ordnance Depart 
ment, the new weapon, a high- 
speed armored car, called the Stag- 
hound, already has been proved in 
combat in Italy and France. 
Weighing 14 tons, it carries a five- 
man crew at speeds exceptionally 
high for an armored combat unit. 


The armored car was designed 
for specific missions, according to 
Coyle, and because of its speed and 
fire power, it has been particularly 
successful on the fighting fronts 
as a menace to enemy supply lines 
and in eliminating machine-gun 
nests and light-weapon emplace- 
ments. It is also credited with im- 
portant “assists” in the advance o 
infantry units and has proved a 
particularly effective instrument in 
the occupation of inhabited areas. 
Moving into a town before troops 
take over, the armored car car 
locate and blast out nests o 
snipers, and then patrol the area 
as a mobile fortress. 


Protected by heavy frontal 
armor plate and armor on the 
sides and rear, the vehicle mounts 
in the turret a cannon in combina- 
tion with the machine gun. The 
latter weapon, firing tracer bullets, 
is used to find the exact range for 
the cannon thus conserving can- 
non ammunition. 

In addition, another machine gun 
is mounted in the bow. Other, 
weapons carried are a sub-machine 
gun and hand grenades. A smoke 
mortar for the laying of smoke 
screens is included in_ the 
equipment. 

Unique among wheeled weapons 
in this war, the Chevrolet-built 
armored car combines the features 
of a tank and a reconnaissance 
car, and performs acceptably over 
a variety of terrains. Though 
low-slung, it can ford  sizeabl 
streams. The vehicle has an over- 
all length of more than 17% feet. 

Provision is made for carrying a! 
72 hour supply of standard emer- 
gency rations for the five crewmen, 


PAA Speakers 
Listed; Parley 
Opens Sept. 25 


PHILADELPHIA.—A_ complete 
list of speakers for the 24th annual 
meeting of the Pennsylvania Auto- 
motive Assn. was issued last week 
The convention is to be held Sept. 
25-26 in the Bellevue-Stratford 
Hotel here. 

The speakers include: 

M. H. Bury, president of the 
Philadelphia Auto Trade Assn.; 
Ray Chamberlain, executive vice- 
president of the NADA; R. 
Jones, director of the NADA; 
J. E. Wolfington, Philadelphia PAA 
director; James Dalton, editor o 
Motor. 

N. C. Dezendorf, of General 
Motors Corp.; Col. Willard Cheva- 
lier, publisher of Business Week; 
Alice Glazier, assistant manager 
of the Buffalo Better Busines 
Bureau; L. J. Buckland. 

Cc. S. Klugh, PAA manager; Lee 
Moran, Treasury Procurement; 
Ruel Logan, Weaver Mfg. Co., 
Springfield, Ill, and a “ae 
Ostheimer, II, employe plan 
consultant. 


Roy Hurley Elected 


Bendix Vice-President 

DETROIT.—Roy T. Hurley has 
been elected vice-president of 
Bendix Aviation Corp. and has 
been assigned the special problem 
with which the corporation is con- 
fronted in the reconversion and 
immediate postwar period, it was 
announced recently by Ernest R. 
Breech, president. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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HELP WANTED 


WANTED SERVICE MANAGER for Chev- 
rolet dealership. Excellent working con- 
ditions. Good paying steady position for 
right man. Write or call MOODY 
CHEVROLET CO., 1511 Niedringhaus 
Ave., Granite City, Illinois. 


—— 


{ECHANIC WANTED: Good all round 
Ford mechanic who does not drink. 
Small town and good pay. Steady work. 
Write HARDEN MOTOR CO., Tolono, 
Illinois. 


BOOKKEEPER-TYPIST, middle aged. One 
familiar with General Motors system. 
State qualifications. Permanent position, 
good working conditions in Wilmington, 
Delaware. Box 758, c/o Automotive 
News, Detroit 2. 


a 


WANTED CAPABLE AND AGGRESSIVE 
manager for 300 car established Buick 
Dealership in Mid-Eastern city of 
90,000. Will sell some stock to right 
party. Replies confidential. Box 760, 
c/o Automotive News, Detroit 2. 


_—————— 


PARTS MANAGER and SERVICE MAN- 
AGER for Dodge Agency located in 
large Ohio city. We want the best. 
Money no object. Box 759, c/o Auto- 
motive News, Detroit 2. 


TECHNICAL ASSISTANT—Familiar with 
automotive engine construction and re- 
pair. Former service manager or 
junior engineer able to handle specifica- 
tion data and service bulletins for 
essential parts manufacturer. Detail 
your experience, vital statistics and in- 
come requirements. Box 765, c/o Auto- 
motive News, Detroit 2. 


WANTED — EXPERIENCED COMMER- 
CIAL TRAILER SALES PERSONNEL. 
The men that we are interested in em- 
ploying have had 5 years experience in 
sales capacities. We are extremely in- 
terested in interviewing Branch Man- 
agers, Sales Managers and Top Notch 
Salesmen. Compensation will be in 
accordance with previous experience and 
ability. Write, giving your experience, 
qualifications, age, etc., so an_ inter- 
view may be arranged, to E. D. Mc- 
Michael, 1197 Wick Ave., Youngstown, 
Ohio. 


PARTS MANAGER needed by _ central 
Ohio Chrysler-Plymouth parts distribu- 
tor. Liberal salary and bonus. Experi- 
enced man. Contact Mr. Wood, McClure- 
Nesbitt Motor, 611 E. Broad, Columbus, 
Ohio. 


TOOL AND PROCESS ENGINEER. Man 
of exceptional caliber. Experienced in 
tooling for and production of precision 
metal automobile and aircraft parts. 
Able to carry job from tool designing 
stage through to production. Excellent 
postwar opportunity for qualified man. 
Give complete details of experience and 
salary. A. B. Equipment Mfg. Co., 
2133 W. Fulton, Chicago, Ill. 


BODY AND FENDER MAN, permanent, 
essential. Wire or phone Ingman 
Motors, 1864 SW 8th St., Miami, Fila. 


DIATOR REPAIRMAN. 5% days, 50 
hours, $68.75. Steady work. Modern 
shop. Quint Bros., Inc., Hammond, 
Indiana. 


POSITIONS WANTED 


BERVICE MANAGER—Progressive, capa- 
ble all details. Experienced all cars. 
100% public, personnel, volume control. 
a North 46th St., Milwaukee, Wis- 
consin. 


BERVICE MANAGER. Expert Pontiac, 
Chevrolet, Ford. Wide experience all 
cars. Service completely developed. 
Owners satisfied, builds business. Why 
frown? Smile my control. Stop guess- 
ing! Know with proper supervision. 
Volume operator. Immediate availability. 
— i c/o Automotive News, De- 
roit 2. 


REE Ti SRO SE OR, ER 
SALES AGENT 


AVAILABLE 


for reputable manufacturer. Or would 
consider appointment as district or 
ales executive. 37 vears old. Fifteen 
years experience selling and merchan- 
dising three diversified lines. Last nine 
years and now with prominent na- 
fonally known concern. Currently 
handling million dollar volume with 
automotive wholesale trade in eastern 
rritory. Box 1779, c/o Automotive 


at 10:30 a.m. 
Every Tuesday—Rain or Shine 
Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Ml. 
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WANT AD DEPT., 


NEW CARS WANTED 


WANTED TO BUY a number of new 
Passenger cars. Any make considered. 
Send list with prices to Rogers Motor 
Company (Chrysler dealer), 4th & 
Frankfort, Tulsa, Okla. 


USED CARS FOR SALE 


1923 BUICK 6 CYL. SEDAN in storage 
for 12 years, like new, a real ad for a 
dealer’s showroom. U. 8S. Best Truck 
Sales, 1689 Bedford Ave., Brooklyn, N. Y. 


WILL SELL INDIVIDUAL at guaranteed 
ceiling 1942 Buick, 5-pass. sedan, model 
91. Radio, heater, driven 251 actual 
miles. Price $2,894. Also 1941 Buick, 
7 pass. sedan, model 90. Radio, heater, 
low mileage, 5 perfect tires. Price 
$3,112. Nashville Motors, Inc., Nash- 
ville 3, Tennessee. 


CHRYSLER 1942 CROWN IMPERIAL 7 
Passenger limousine, 9,000 actual miles, 
black, list $3,600, now $2,800. Packard 
1941, LeBaron 180, 7 pass. lMmousine, 
8,600 actual miles, black, list $6,300, 
now $3,750. F-E-L-Z, 1132 Diversey 
Bivd., Chicago. 


USED CARS 
1941 Chrysler Imperial Limousine 8 
Passenger Sedan. All electrical con- 
trolled windows and glass partition. 
Radio and air conditioner. Double 
Eagle Goodyear tires. 


MAC MOTOR SALES 


10330 Livernois 
Detroit, Mich. Northlawn 9765. 


1937 CADILLAC ‘‘85’’ seven passenger 
town car, black finish, 6-ply whitewall 
tires. Actual mileage, 33,000, car like 
new. Fourth Street Motor Sales, De- 
Kalb, Illinois. 


1940 Cadillac 16-cylinder, 
formal: 7-passenger Sedan, 
Model-9033F. This car 
has been driven less than 
13,000 miles. Extra tire 
mountings in fenders, ra- 
dio and heater, mirror on 
tire coverings, fog lights, 
spot lights, leather uphol- 
stering in the front seat, 
broadcloth upholstering in 
rear. This car is like new 
in appearance and in oper- 
ation. 


W.& S. MOTORS 


522 South Tryon Street, 
Charlotte, North Carolina. 
Phone 3-0118. 


USED CARS WANTED 


We Will Buy 


Complete Stocks 
of 


Saleable Used Cars 


in 


Region A 
at 
Highest Possible Prices. 
Send Inventory List. 
to 


Frede Chevrolet Co. 


Decatur, Ilinois 


SEVEN PASSENGERS, limousines, large 
fives; cars must clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 


Lansing, Mich. 


WE WILL BUY your complete stocks of 


used cars 37-42 in region A, at base 
prices. Send inventory list to Keller 
Motors, 2750 West Alameda, Denver 9, 
Colorado. 


PACKARD 1941-1942 seven 
limousines. A. A. Auto Service, 
West 54th. St., New York. 


WANTED: WRECKED or BURNT cars 
that can be rebuilt. Chevrolet, Ford, 
Plymouth, state description and price, 
within 400 miles. B. F. Curry Company, 
3300 Broadway, New York City. 


Passenger 
153 


WANTED LATE MODEL clean used cars. 


Will buy 10 to 100. 
lect, description and price. 
Motors, Inc., Nashville 3, 
Phone 5-1246. 


Write or wire col- 
Nashville 
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Mich.” 
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TRUCES FOR SALE 


1940 CHEVROLET TRACTOR, with Case 
Open trailer. Will carry 4 = cars. 
Rebuilt and in perfect order. U. 8. 
Best Truck Sales, 1689 Bedford Ave., 
Brooklyn, N. Y. 


7 NEW PRE-WAR GMC 


DIESEL TRUCKS FOR SALE 
at considerably less than ceiling 
price. 


FRED BEASLEY COMPANY 
Williamsport, Pa. 


STUDEBAKER HEAVY DUTY, short 
wheelbase Cab & Chassis, prewar 
8.25 x 20 tires. Lauritzen Motors, 
Richmond, Va. 


FOR SALE, 1936 Autocar, cab over engine 
tractor with 28 foot van body complete. 
In excellent condition. Community Mo- 
tors, 505-07 So. 4th St., LaCrosse, 
Wisconsin. 


TRAILER, loads four passenger cars, two 
above and two below, made by Mechani- 
cal Handling Systems, Detroit. Model 
year 1939, tandem wheels, 8.25x20 tires, 
rubber 50%, general condition of trailer 
good. Riegel Brothers, Spokane, Wash- 
ington. 


1942 Chevrolet Tractor 


and Trailer with 24 ft. full van 
body, sleeper cab, has 750 x 20 
tires, low mileage, extra fine con- 
dition throughout. Write, wire or 


Veino Chevrolet, Inc. 
731 Main St. 
Worcester, Mass. 


TRUCKS WANTED 


WILL BUY ANY GMC 
TRUCKS up to series 500 FOB 
factory. Will pay attractive 
bonus. Wire or phone collect. 
GMC Truck Dealer, Etscovitz 
Motor Co., Houlton, Maine. 


FORD DEALER WILL purchase any 
amount new 1944 Ford trucks on profit 
sharing basis. LASKY MOTOR CAR 
CORPORATION, 90 Montrose Ave., 
Brooklyn 6, New York. 


DODGE DIRECT DEALER will buy any 
quantity new 1944 Dodge trucks on 
profit sharing or bonus basis, fob fac- 
tory or your city. Write, wire or 
phone collect ZEDER MOTOR SALES, 
Bay City, Michigan. 


DODGE DEALER will purchase new 1944 
Dodge trucks at full retail price. Mail 
invoices. ETSCOVITZ GARAGE, Pres- 
que Isle, Maine. 


PLEASE WIRE OR CALL if you have 
new °'42 or °44 model WHA Dodge 
tractor, have permit for same. Ben 
Jessup Motors, Cochran, Georgia. 


TRUCK EQUIPMENT FOR SALE 


2 NEW CONVERTO BODIES—vwill 
half and % ton pickups. Priced low for 
quick disposal. Veino Chevrolet, Inc., 
731 Main St., Worcester, Mass. 


2 NEW 100 H.P. 1942 Ford 134” Chassis 
and Cab, Anthony D6-Dump body, 
yard water level, 7” additional 
617 double arm _ hoist, 

Truckstell conversion, 1450 Eaton 
speed axle, 700x20 front tires, 825x20 
duals rear, vacuum brakes. 1 New 
1942-2 Ford-6 cyl.-134” chassis and cab, 
32x6-10 ply tires. 1 new 1942-2 ton 
GMC Model CCW-403, 248 engine, Tan- 
dem axle, 178” wheelbase. Prices $100 
below OPA price, Chicago. CROSSTOWN 
MOTOR COMPANY, 4655 Washington 
Blvd., Chicago, Illinois. 


BUSES FOR SALE 


FOR SALE—1942 CHEVROLET 33 adult 

Passenger bus. New in August, 1943. 
7:00x20 tires front, 34x7 duals rear. 
Union City Body with high head room. 
Price $4,000. 
1942 Mercury converted into a 15 adult 
passenger coach. This is a nice piece 
of equipment. Ceiling price on request. 
N. Willis Garage, Mercer, Pa. 


BUSES OF ALL 
(Wholesale prices.) 
Wayne 20-passenger bus bodies, 
each. Consolidated Bus & Equipment 
Co., 420 Lexington Ave., New York City. 


TYPES available. 
250 brand new 
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DETROIT 


World’s Largest 
Wholesale Dealer 


In spite of the increased 
difficulties in purchasing 
used cars, we have been 
successful in accumulating 
a stock of 212 units to be 
sold at O.P.A. New York 
as is ceiling. 

All shipping arrangements 
made by us and each car 
checked thoroughly. 


Call Mr. Nardin at Tra- 
falgar 4-2830 for sample 


carload. 
® 


Reliance Motors 
2040 Broadway at 70th St. 
New York 23, N. Y. 


PARTS: Doors, Trunk Lids, Upholstery 
Hardware and Glass. 490% to 60% off 
list. Write for free complete price list 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


PARTS WANTED 


WANTED—ONE STARTER for 1942 
Buick large size motor, used on a 
century, roadmaster or limited model. 
Perry Buick Corporation, 1414 Granby 
Street, Norfolk 10, Virginia. 


WANTED—Right front door for '40 Buick 
Super Sedan 4-door, new or used. Key- 
stone Garage, Port Allegany, Pa. 


WANTED 1939 BUICK 40 SERIES shell 
and grills complete, new or used. Write 
or wire collect. Keller Motors, 2750 
West Alameda, Denver 9, Colorado. 


ACCESSORIES FOR SALE 


100 MOPAR DELUXE HEATERS @ §21, 
200 Mopar, 8 tube radios 3, 1 
used 1942 Chrysler 6 cylinder cars and 
one new 1942 Hudson station wagon. 
F.O.B. at Eleventh Street Motor Com- 
pany, 1120 So. 11th Street, Philadelphia, 
Pa. 


USED CAR 
CEILING FORMS 


CERTIFICATES of 
TRANSFER 
$1.25 per 100 
Tags 4” x 8” Combined 
$1.95 per 100 
Warranty 4” x 8” in Pads 
$1.50 per 100 
Group “B” 250 of each Form 
$9.00 


Prepaid if Check Enclosed 
Otherwise C.0.D. Plus Postage 


MODERN SELLING 


METHODS CO. 
P.O. Box 666 Louisville 1, Ky. 


STATION WAGONS WANTED 


WANTED NEW 1939 Ford station wagon 
sees. Garber’s Garage, Elizabethtown, 
a. 


STATION WAGONS FOR SALE 


FOR SALE, STATION WAGONS—Just 
two sixteen passenger left in stock. 
Goffe Motor Company, N. W. Corner 
7th. & Court, Pueblo, Colorado. 


itt ee ee ee 


el 


EQUIPMENT WANTED 


LATE MODEL FRAME STRAIGHTENER 
and front end machine. Progressive 
Motor Sales, 3417 Reading Road, Cin- 
cinnati 29, Ohio. 


PARTS DEPARTMENT steel shelving and 
bins wanted. Liberty Public Service, 
Liberty, N. Y. 


EQUIPMENT FOR SALE 


TOW CRANE, new, original crate. Sold 
for $180, will sacrifice for $100. Box 
764, c/o Automotive News, Detroit 2. 


1—MODEL B Master Frame and Align- 


ing Machine, complete with Bean Align- 
ing Heads and Frame straightening 
tools and jacks. 1—Speedway Wheel 
Repair Machine, complete with tools 
and jacks. 1—55-J Bean Wheel Bal- 
ancer. 2—Extra Bean Aligning Heads. 
PRITCHARD MOTOR COMPANY, 
CHARLESTON, W. VA. 


WANT NEW SCHOOL BUS CHASSIS, any 
make, new 158” Ford trucks. 
make new or used cars. KNOP- 
SCHAEFER, Wholesale Distributors, 
915 N. Illinois, Riley 0827, Indianapolis. 


BUSINESS FOR SALE 


FOR SALE—Wholesale automotive replace- 


ment parts business in a trading area of 
over a million population. Old estab- 
lished and profitable business has been 
showing a return of $25,000 per year on 
a $100,000 investment, in addition to 
administrative salaries. Lines handled 
are the best in the automotive field, with 
yearly volume in excess of $400,000. 
Present owners are unable to give it 
active management due to other interests. 
Will sell at inventory, less aecounts re- 
ceivable, plus a share of the profits 
while merchandise is on allotment. Please 
establish your financial responsibility in 
your first letter to insure reply. Post 
Office Box 2561, Arlington Station, 
Baltimore, Md. 


FOR SALE AUTO ELECTRIC magneto 
carburetor business. Well established 

Kansas. Priced right. Box 770, 
c/o Automotive News, Detroit 2. 


A 20 YEAR ESTABLISHED commercial 


truck body and truck equipment dis- 
tributor desires to sell profitable busi- 
ness, inventory, and equipment. Good 
opportunity for postwar period. Located 
in Eastern city, population approxi- 
mately 1,500,000. Box 774, c/o Auto- 
motive News, Detroit 2. 


AUTOMOBILE BUSINESS including Ga- 


rage and Equipment in a real prosperous 
farming town, have held G. M. franchise 
for a number of years. Location East- 
ern New York State. Box 781, c/o 
Automotive News, Detroit 2. 


PARTNERSHIP WANTED 


ARE YOU LOOKING FOR YOUNGER 
MAN TO CARRY POSTWAR LOAD? 
Want management responsibilities in 
new car dealership with financial inter- 
est or understanding to buy iater. 
Experience includes 7 years directing 
national automotive sales organization, 
managing individual and chain of retail 
automotive stores, also dealership sales 
experience. Presently managing large 
sales organization. Am _ 37, _ college 
graduate, married, 2 children. For in- 
terview write Box 757, c/o Automotive 
News, Detroit 2. 


WANT TO BUY management interest or 
profit sharing basis in dealership. Gen- 
eral Motors, Chrysler or Ford. Experi- 
ence includes five years managing same 
Dodge and Plymouth Dealership. Health 
reason for making change. Prefer town 
of 7,000 or smaller in West Texas, New 
Mexico, Colorado or Arizona. Potential 
100 to 150 cars. Am 36, and married. 
For interview, write Box 780, c/o 
Automotive News, Detroit 2. 


DEALERSHIP WANTED 


WANT TO BUY dealership or management 
interest in one. General Motors, 
Chrysler or Packard potential two to 
three hundred cars. Box 766, c/o 
Automotive News, Detroit 2. 


LARGE SOUTHERN FINANCE COM- 
PANY will assist in the purchase of 
good dealerships, South preferred. We 
have several buyers. Replies treated in 
strict confidence. Box 762, c/o Auto- 
motive News, Detroit 2. 


YOUNG DEALER EXECUTIVE with 
proven record will pay cash for estab- 
lished dealership with 500 to 800 car 
potential, or buy part interest. 
Replies kept confidential. Box 776, c/o 
Automotive News, Detroit 2. 


DEALERS WANTED 


DEALERS WANTED for our electric 
highway and platform trucks. Profitable. 
Investigate today. Consolidated Bus & 
Equipment Co., 420 Lexington Ave., 
New York City. 


RADIOS WANTED 


WANTED TO BUY Automobile Radios. 
State full particulars. L. 8. JULLIEN, 


Inc., 1443 P. St., N.W., Washington, 
5, D. C. , 


WANTED * WANTED * WANTED 
AUTO BADIOS — AUTO HEATERS 
AUTO AERIALS 
Need unlimited quantity of NEW Aute 

dios, Aerials 
(Stewart-Warner gasoline heaters pre- 
ferred). Pay cash. Write full 
partiontars -. +» Price, quantity, makes, 
MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W., Washington 1, D. C. 
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Pre-Determination Now... 


Studebaker Offers Plan 


To Speed Termination 


SOUTH BEND.—In an effort to 
reduce the period of unemployment 
between victory and the production 
of automobiles, the Studebaker 
Corp. recently proposed a pre- 
determination of war contract 
termination problems. 

The plan was developed by the 
company’s contract’ termination 
division and has won indorsement 
by the Ordnance department. It 
seeks an immediate item-by-item 
decision on materials disposal and 
various factors of cost and profit 
which will be involved in claims 
when mass terminations take place. 

Courtney Johnson, assistant to 
the chairman of the board and 
head of the division, further ex- 
plained: 

“Our 


MEWA Parley 
In °45; NSPA Holds 


To Nov. Date 


CHICAGO. — Having cancelled 
the 1944 convention set for Novem- 
ber, directors of the Motor and 
Equipment Wholesalers Assn. an- 
nounced last week that the event 
has been set for next Feb. 26-28 
here at the Stevens hotel. 

NSPA, however, is proceeding 
with plans for its convention Nov. 
9-11 at Hotel Sherman here. It 
will include election of officers. 
The show is limited to NSPA mem- 
ber manufacturers. 

A statement by MEWA head- 
quarters points out that the new 
dates should be an improvement 
over the original time because of 
the probable end of the European 
war and considerable progress in 
reconversion and production plans 
for postwar markets before the 
convention. 

The statement adds that the 1945 
convention will be held on the 
February dates “provided condi- 
tions at that time do not preclude 
or make inadvisable the holding 
of such event.” 

No hopes are entertained that 
new products will be available for 
display at the convention. Instead, 
conference booths, a wartime alter- 
native, will be provided for con- 
tacts between manufacturers and 
wholesalers. 


Nortwick to Meet 


Dealers on Coast 


DETROIT.—L. F. Van Nortwick, 
sales executive of the Dodge divi- 
sion of Chrysler Corp., will conduct 
a series of dealer meetings in prin- 
cipal cities on the Pacific Coast. 
Chief subject will be the servicing 
of cars and trucks, both now and 
in the postwar period. 

The following itinerary was an- 
nounced by Forest Akers, vice- 
president of Dodge: Spokane, Sept. 
28; Seattle, Sept. 29; Portland, 
Oct. 2; San Francisco, Oct. 9; and 
Los Angeles, Oct. 16. In addition, 
sessions for factory field men are 
scheduled for Portland and Los 


Angeles. 


suggestion is merely 


Obituaries: 


Hendrickson Dies at 80, 
Pioneer Truck Builder 


CHICAGO.— Magnus Hendrick- 
son, 80, founder of the Hendrickson 
Motor Truck Co., died recently. 

Born in Sweden, Mr. Hendrick- 
son came to America in 1887, was 
first a bicycle builder and in 1901 
built his first motor truck. In 
1913 he launched the Hendrickson 
Motor Truck Co. 

. * 7 
Julian Marks 

KEY WEST, Fla.— Julian Marks, 
former comptroller of the Packard 
Motor Car Co., died recently at_ his 
home here after an illness of three 
weeks. 

+ cm *~ 
Smith Riley Thomas 

LITTLE ROCK. Smith Riley 
Thomas, 65, president of the S. R. 
Thomas Auto Co. (Dodge) until he 
retired about 12 years ago, died here 


recently. 


James L. Bruce 
DETROIT. —James L. Bruce, 46, 
auto dealer for 20 years, died of a 
heart attack last week. He was head 

of the Bruce Co. (Pontiac). 


this: We will compile an esti- 
mated inventory of materials 
which will be left on hand in 
the event of termination and a 
statement of cost factors and 
profit percentage which we pro- 
pose using. 

“But instead of awaiting the 
actual termination of contracts, we 
will endeavor through discussion 
with the contracting officer to pre- 
determine how much scrap, how 
much usable and how much re- 
saleable material is involved and 
whether our other factors are ac- 
ceptable. 

“If we can mutually decide these 
points now, it will save time after 
termination. At that time it 
would only be necessary to count 
the inventory and apply the pre- 
determined decisions. Every deci- 
sion made in advance means less 
time consumed after termination.” 


Pointing to the vast amount of 
checking and auditing that could 
thus be completed before instead 
of after termination, Johnson said: 


“In the case of a sample esti- 
mated claim prepared by Stude- 
baker, we found more than 200 
decisions requiring the approval of 
the Ordnance department. So far 
only an estimate can be made of 
the number of decisions which will 
be involved in our relations with 
sub-contractors. If the average 
number per claim is 25, a com- 
plete settlement will require some 
10,000 decisions by ourselves and 
the contracting officer. 

“This represents only one 
prime contract. When the num- 
ber of prime contracts is con- 
sidered nationally, it is certain 
that millions of decisions will be 
necessary to complete all settle- 
ments. A large percentage of 
these might be made in advance. 

“If all these decisions are at- 
tempted after mass terminations, 
it is inconceivable that sufficient 
responsible and experienced per- 
sonnel can be provided either by 
the prime contractors or the 
Services to reach all the necessary 
decisions within a reasonable pe- 
riod of time.” 

Studebaker’s contract termina- 
tion division was set up exclusively 
to study and recommend policies 
and prepare for the settlement of 
claims. Established in this manner, 
the procedure does not interfere 
with the major responsibility of 
production, Johnson said. 


5,000 Vehicles Freed 


Army Surplus Being Sold 
To Southeast Dealers 


ATLANTA, Ga.—More than 5,000 
Army motor vehicles are being 
sold for civilian use at southeast- 
ern posts. 

The used vehicles, classed as sur- 
plus by the Army, will be sold at 
ceiling prices only to used-car 
dealers. One type of dealer will 
be given purchase priority. These 
hold letters of recommendation 
from government agencies for pur- 
chase of vehicles for sale to 
essential users. 

As an example, a dealer holds a 
letter from the Agricultural Ad- 
justment Agency, recommending 
that farmer John Doe be sold a 
half-ton truck. Dealers are assign- 
ed a number and the numbers of 
all dealers holding these letters are 
placed in receptacles according to 
the type of vehicle specified in 
the letters. Numbers from the 
receptacles are drawn first and 
when all have been drawn and the 
vehicles supplied, the rotation of 
numbers in which all dealers par- 
ticipate opens and continues until 
all vehicles are sold. 


The 5,000 cars to be disposed of 
include 541 sedans. Other types are 
half-ton command and reconnais- 
sance cars, half stake ton trucks, 
motorcycles, station wagons, wea- 
pon carriers and ton and half 
cargo four-wheel-drive trucks. 


Harder Resigns 
Fisher Post; 2 
Others Named 


DETROIT.—T. P. Archer, vice- 
president of General Motors and 
general manager of Fisher Body 
Division, recently announced the 
resignation of Delmar S. Harder, 
general manager of Fisher Body 
fabricating plants and the divi- 
sion’s wartime supervisor of tank 
and ordnance development and 
production. 

The resignation will be effective 
at the close of the European phase 
of the war. Meanwhile, Archer 
said, Harder will continue’ in 
charge of all war projects and 
activities “for which he is cur- 
rently responsible.” 

Archer also announced the ap- 
pointment of George C. Paterson 
as general manufacturing manager 
and John J. Cronin as general in- 
dustrial relations director of the 
division. The appointments are 
effective at once. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


Weighing High Wages 
Ford Announcement Stirs Mixed 
Reaction in Auto Industry 


DETROIT.—Henry Ford’s an- 
nouncement that he would raise 
wages as soon as the government 
permitted him to do so met with 
mixed reaction last week, some 
seeing in his statement inflationary 
tendencies inconsistent with the 
problem of getting costs and prices 
readjusted after the war, while 
others pointed out that Ford’s 
theory that wage increases widen 
the market for goods and reduces 
prices has worked well in the past. 

On the one side there were those 
who pointed out that after past 
wars the nation went through 
periods of deflation in which there 
was a general readjustment of 
prices, costs and efficiency. On 
the other side were those who as- 
serted the goal after this war was 
prosperity and that high wages 
would play an important part in 
broadening the consumer base. 

Ford asserted that “the wages 
of all Ford workers already are 
higher than those of the rest of 
the industry, but I would like to 
pay them more.” 

He spoke as many economists 
and industrial leaders were resist- 
ing any change in the Little Steel 
formula. In this he was following 
the wage philosophy he has prac- 
ticed for 30 years. In 1914 he an- 
nounced the $5 day minimum for 
Ford workers at a time when the 
average was less than $2 a day 
and in his own plants was $2.37. 
His action altered fundamental 


economic thinking and one of the 
industry’s economic bases. 

“As long as I live,” he said last 
week, “I want to pay the highest 
wages in the automobile business. 
If the men in our plants will give 
a full day’s work for a full day’s 
pay, there is no reason why we 
can’t always do it. Every man 
should make enough money to own 
a home, a piece of land and a car.” 

The War Labor Board has sched- 
uled industry hearings involving 
the Little Steel formula for next 
month and is expected to have a 
report on President Roosevelt’s 
desk before the end of October. 

* of ” 


Unions made additional headway 
in their drive to lift government 
wage restraints Wednesday when 
a WLB panel declared that the 
Little Steel formula can be broken 
to keep earnings abreast of the 
cost of living. The panel was 
hearing the case of the United 
Electrical, Radio and Machine 


Workers-ClIO. 
. + e 


A proposal that the Foreman’s 
Assn. of America adopt a no-strike 
pledge was shouted down last week 
at the union’s convention. 

aK am 7” 


Postwar establishment of a per- 
manent federal agency similar to 
WLB but without compulsory 
powers was advocated last week 
by Lewis M. Gill, alternate public 
member of WLB, in an address 
before the Kentucky State Federa- 
tion of Labor. 
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Buick Appoints 


New Chiefs for 


Three Zones 


FLINT.—W. F. Hufstader, gen- 
eral sales manager of Buick, an- 
nounced last week changes and 
promotions in the Buick field or- 
ganization affecting the Chicago, 
St. Louis and Kansas City zones. 


In the Chicago zone, John W. 
Waddell, formerly Kansas City 
zone manager, takes over opera- 
tions as zone manager, succeeding 
C. E. Childers, who has resigned 
to enter his own business as a 
Buick dealer in the Chicago area. 
Childers will operate the Boule- 
vard Buick Co., in 2255 S. Michigan 
Blvd., formerly owned by the late 
James Levy, pioneer Buick dealer. 


Waddell comes to the Chicago 
zone with long experience in the 
Buick sales organization. He 
joined Buick in 1929 in the parts 
department of the Milwaukee zone, 
later becoming used-car manager, 
and subsequently car distributor. 
In 1934 he was appointed a district 
manager in the Kansas City zone, 
later becoming car distributor, as- 
sistant zone manager and then 
zone manager, a post he has held 
for the past five years. 


Succeeding Waddell as manager 
of the Buick Kansas City zone is 
Charles McKnollv, formerly zone 
manager in St. Louis. McKnolly 
joined Buick as a district repre- 
sentative in the St. Louis zone in 
1931. He was appointed zone man- 
ager in 1936 and has directed 
operations in St. Louis since. 


Frank Bridge, formerly in charge 
of factory sa'es and service opera- 
tions in the Denver area has been 
appointed to succeed McKnolly as 
manager of the St. Louis zone. 
Bridge joined Buick in 1930 as a 
district representative in the 
Minneapolis zone, and subsequently 
served as assistant zone manager 
in Minneapolis and zone manager 
in Denver. 


Firestone to Offer 
Complete Line of 
Plane Products 


AKRON. — The first complete 
program for merchandising air- 
craft products to private fliers was 
announced last week by the Fire- 
stone Tire & Rubber Co. 


Pioneering in the field, the com- 
pany also reported it would offer 
through dealers at airports in all 
parts of the nation the first com- 
plete line of aircraft products, ac- 
cessories and supplies ever dis- 
tributed by a single concern. 

The company said it had granted 
franchises to aircraft dealers at 
two of the country’s key airports 
and would offer similar opportuni- 
ties to others as soon as possible. 
First to receive franchises were 
the Page Airways Co., Rochester, 
N. Y., Municipal Airport & Flights, 
Inc., Cleveland Municipal Airport. 


Inaugurated by Lee R. Jackson, 
executive vice-president of the 
Firestone company, the program 
means that for the first time pri- 
vate pilots soon will be able to 
land at airports from coast to coast 
and walk from their ships to a 
modern aircraft supply store, where 
they can obtain everything they 
need to make flying safe and 
efficient. 

In addition to airplane tires, 
tubes, wheels and brakes, the com- 
pany also will offer aircraft stor- 
age batteries, spark plugs, brake 
linings and aircraft finishing mate- 
rials. Flying accessories and ap- 
parel will include jackets, gloves 
and sun glasses. 

The company plans to expand 
the setup as postwar needs de- 
mand. Thousands of pilots now 
in the armed services will continue 
flying when they return to civilian 
life, while thousands of other 
Americans are expected to obtain 
pilots’ licenses within the next few 
years. Firestone will keep these 
fliers supplied with the aircraft 
products they need, Jackson said, 
by expanding its sales program as 
the demand increases. 


Leaves $68,000 Estate 


COLUMBUS, O.—Stephen F. Fanley, 
late Columbus auto dealer, left an 
estate valued at $68,491, an inventory 
filed recently in Probate Court dis- 
closed. Mr. Fanley died July 15. 
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Senate Approves 
Highway Bill 


After Revision 


WASHINGTON. — The United 
States Senate has passed and se 
to the House of Representatives 
an amended version of its postwa 
highway bill. 

According to the National High- 
way Users Conference, the big 
would: 

1. Authorize $450,000,000 of fed- 
eral funds annually for each of th 
first three years following the war, 
with $200,000,000 yearly for regulag 
federal-aid roads; $125,000,000 an! 
nually for urban highways and 
$125,000,000 annually for farm-to 
market roads. 

2. Require matching of 50 per- 
cent federal funds and 50 perce 
state funds. 

3. Eliminate proposals for use o 

federal funds in purchasing lan 
for rights-of-way. 
4. Provide that states not divert 
ing highway funds shall receivé 
federal funds even if unable to 
match them. 


In the House of Representatives 
the measure will meet the House 
committee-approved HR. 491! 
which proposes $500,000,000 annu- 
ally in federal-aid road funds fo 
each of the first three postwa!' 
years. 


Diamond Jubilee 


Sire of GM-Canada 
75 Years Old 


MONTREAL.— The 75th ann 
versary of the founding of the 
McLaughlin Carriage Co., whick 
grew into General Motors o 
Canada, Ltd., was observed re- 
cently. There was no time off fo 
celebration in the company’ 
plants at Oshawa, Ont., which have 
turned out hundreds of thousand 
of military vehicles, armored cars; 
guns and airplane and tank com- 
ponents since war began. 


In 1869 the late Robert Mc- 
Laughlin started a carriage shop 
with four employes at Enniskille 
Ont. Ten years later, the expand- 
ing business moved to Oshawg 
Today nearly 15,000 men ans 
women are employed exclusively on 
war production in General Motor 
plants across Canada. 

The span from “buggies to 
bombers” saw McLaughlin carr@# 
ages recognized as the finest in 
Canada; the introduction of the 
first McLaughlin car in 1907; prd 
duction of the first Chevrolets in 
1915; formation of General Motorg 


of Canada Ltd., in 1918, and tHe 


building of more than a million 
and a half civilian cars and trucks 
the last in 1942. 


“Dealers Tell Me,” by John 
Munn, is an open forum for 
expression of dealers’ opinions. 
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